
Statements  made  in  the  course  of  this  presenta2on  that  state  the  Company’s  or  management’s  inten2ons,  hopes,  
beliefs,  expecta2ons  or  predic2ons  of  the  future  are  forward-­‐looking  statements.    It  is  important  to  note  that  the  
Company’s  actual  results  could  differ  materially  from  those  projected  in  such  forward-­‐looking  statements.    Addi2onal  
informa2on  concerning  factors  that  could  cause  actual  results  to  differ  materially  from  those  in  the  forward-­‐looking  
statements,  including  risk  factors,  is  contained  from  2me-­‐to-­‐2me  in  the  Company’s  filings  with  the  U.S.  Securi2es  and  
Exchange  Commission.    Any  decision  regarding  the  Company  or  its  securi2es  should  be  made  upon  careful  
considera2on  of  not  only  the  informa2on  here  presented,  but  also  other  available  informa2on,  including  the  
informa2on  filed  by  the  Company  with  the  SEC.    Copies  of  these  filings  may  be  obtained  by  contac2ng  the  Company  or  
the  SEC  or  through  the  Company’s  website.
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Purposeful	
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Experienced	
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  team	
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We  power  the  industry  
that  powers  the  world.
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